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    INTRODUCTION


    Scrapbooking has been around for years.  Teenage girls have taped prom tickets to notebook pages and written their memories of the evening along with pictures and other mementos.  We arrange photos into albums and perhaps label them with dates and other information.


     


    Scrapbooking as we now know it got its official start in 1980 by the Christensen family in Utah. These pioneers went on to launch the hugely successful company Keeping Memories Alive.  It's been almost 25 years, but the scrapbook industry continues to grow at an exponential rate. And these past four years have really seen a growth spurt!


     


    In the last several years, scrapbooking has taken on a new life.  No longer are these albums simply photos and labels or a couple of prom tickets taped to a page.  Now they are elaborately styled memory books with fancy embellishments and features.  Some people consider scrapbooking an art form, and when you look at some of these pages, you might just agree.


     


    Scrapbooking has blossomed into a billion dollar business.  In fact, the latest figures reveal that it’s now a $2.55 billion per year business - and that's only in the U.S.! If true figures were to be told, the amount would certainly be well over $5 billion. 


    Many people are cashing in on the craze by starting their own scrapbooking businesses.  There are many, many ways to make money if you love to scrapbook.  The appeal of starting this type of business is easy to see.


     


    You can operate your business out of your home.  You set your own hours working whenever you want.  Satisfaction can be derived from the creativity that you can display.  But perhaps the biggest advantage of starting your own scrapbooking business is that it can be done for a relatively small start-up investment.


     


    There are hundreds of places online that offer you the opportunity to pay them to show you how to start this type of business and some of them can be beneficial.  However, all you really need to have is a love of scrapbooking and the desire to succeed by doing what you love.


     


    What we’ve done with this book is compile tips and tricks from people who’ve successfully started their own scrapbooking business.  You’ll learn so much in these pages:  how to name your business, what supplies you’ll need, what to charge for your services, marketing your business, and finding creative ways to get your name out there.


     


    You can pursue this business in many different ways.  You can create pages for other people, you can sell scrapping supplies, or you can become a consultant for others teaching them how to do their own scrapbooks.  Whichever route you choose, scrapbooking can be profitable and fun!


     


    Many people think the only way to build a business in the scrapbooking world is by opening a retail store - not true! There are more than a dozen other ways you can make a living in this industry and some of them are much more profitable than retail!  Let’s look at your options!

  


  
    DIRECT SALES CONSULTANT


    This is the way most people break into the industry. In fact, ask a successful retailer or product designer how she/he got started, and it was probably through direct sales!


     


    There are currently many of these "home party" companies in the scrapbook/rubber stamp world, and they're a great way to get your foot in the door. Many consultants only join to get a product discount, but if you're serious about building this as a business as well as getting discounted scrapping supplies, there is the possibility of bringing in a good income, many times in the six figures.


     


    You will need to hook up with one of these companies to get started.  We highly suggest doing your homework first.  What are you looking for when choosing a company to go with?


     


    First, look at the products they have available.  Successful direct sales consultants exude a genuine enthusiasm for their products.


     


    Before joining a company, you'll need to have the inner conviction that your company brings products and an opportunity that no other company can. It's important for you to get your hands on the products before you sign. Place an order or, at the very least, request a catalog and product samples before joining.


    Start up cost also has to be a factor.  What kind of cash outlay will your start-up require? Look closely at the company's joining fee and/or the cost of your business starter kit, but also think realistically about how much inventory you'll need to have on hand and what kinds of business supplies or products you'll need to get your business started.


     


    Does the company you’re considering going with require any monthly minimums?  If they do, you need to think long and hard about whether or not you’re ready to invest the time and effort into making your quotas.  Of course, the harder you work, the more money you make.  Be passionate about the company and what they have to offer.  You must convince yourself they are the best before you can convince others.


     


    Look at the commission rate the company is offering.  Each direct sales plan is different, and it's important to look over the fine print. What is the commission rate and how is it paid? How are you awarded for recruiting others? How does the company handle breakaways?


     


    Before you sign on, find out how much control you’ll have over marketing the products.  Most companies have a “rule book” you can reference.  You’ll want to have enough lee-way to successfully promote your business and the products you have for sale.


     


    See if the company has any type of support system in place.  You’re bound to have questions arise from time to time.  A reputable company will offer you the expertise and know-how of their staff to help you along.


     


    Does the company offer any type of advertising for you to use?  Marketing and advertising are crucial to business success.  The bigger the audience, the more success you’ll have.  If your company does some type of national advertising, this can only benefit you even more.


               


    You should also find out their requirements for using their company name and logo.  The last thing you want to do is advertise the company you are selling for in the wrong way.


     


    What is unique about the company?  Do they have any products that are distributed exclusively by them?  This can make you stand out from your competition.  Also, take a look at the level of saturation in your particular market. A newer company that offers quality products may hold a lot of promise in your particular industry.


     


    Finally, if the company has an e-commerce option, it should have a huge advantage over the others.  Many direct sales companies are now offering replicated websites so each representative can promote an individual online presence. A few direct sales companies even have shopping carts alongside these websites so you can make sales online, too, with the product drop shipped from your home office.


               


    When you go into business as a direct sales consultant, you will want to have enough space in your home office to accommodate your products.  Organizational skills are at a premium here.  You’ll want plenty of shelf space to store papers, die cuts, albums, and stickers. 


               


    Spending time digging through drawers and boxes looking for supplies is frustrating and time consuming and time is money. There are simple and inexpensive ways to help you spend less time searching for your supplies and more time exactly creating.


               


    Sorting supplies by categories or themes is very useful and you can tell at a glance what you have in stock. Some useful categories are winter, Christmas, Easter, Valentines, Baby girl, Baby boy, etc. Create interesting labels using 2"x 4" address labels and your computer.


               


    What to do with all those fibers and ribbons? Place fibers in small plastic bags and store them in your theme containers. Smaller plastic containers work great to store fibers by colors. You can also use recycled clear jars, cleaned and labels removed, and sort by color. Add your creative labels to these also.


     


    Photo boxes are a great size for holding spools of ribbon and these come in clear also. Another great solution is to hang a pretty curtain rod on your wall and thread those ribbon spools on the curtain rod.


               


    
      Paper is one of the most important staples and storage is also a major problem for most at home scrap booking businesses. Paper comes in hundreds of different colors, patterns, textures and weights. It needs to be kept dry and clean, be photo safe and stored in plain sight.
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